Short Home Biz Prospecting Course


This Site at  SteadyMoneyFromHome.com





By Dave W. Easter (855) 630-6300 - Bio: DaveWEaster.com


Creator of The Home Biz HelpLine (Free Marketing Tools & Tips)


________________________________________________________________





Conquering Income Excuses + Fear !


"It used to be that a good education was your best bet if you wanted to have a secure, stable future with a good job. Not any more. The transition to a global economy fueled by the Internet is fundamentally changing the rules of the game. American corporations are now downsizing & out sourcing - this will definitely increase as countries like China progress & compete to furnish the USA 'Old Skills' - needed in the global economy.





Entrepreneurial companies are steadily becoming the best source for promising careers. Every 11 seconds a new internet business is started. People all over America realize they need new skills for new careers in today's new economy."


From the Best Seller Book: Rich Dad, Poor Dad ( You should read it all ! )





MOST PEOPLE'S EXCUSES ARE JUST WELL PLANNED LIES @ !


Most People's Problem: They are Commitment Phobic (Fear Controls)





Change Starts with just Information.


Just ask questions, point to the info + help needed. We Close For You !





We were raised to tow the line, study hard, land a good job & work for someone else (not for ourselves) - The formula of 'do do this & don't do that' - for success was all focused on working for others, on our employment - Not on working for Our Self ! We were never taught how to be creative entrepreneurs or even how to listen to others properly. We live in a society that conditions us to be victims of our circumstances, not creators of experience. Just give 'the man' his due & you'll make enough money to finally get what you really want out of life .. (Freedom) !





Most people have been conditioned to Actually Believe 'this is as good as it gets' - they settle for what they have & say to themselves 'if only', 'what if', 'I should have', 'I could have' - Oh well... I'm doing the best with the cards I've been given - Knowing Down Deep, That is a Flat Out Lie ..


The Important Choices in their Lives are Steered by Excuses & Distractions & they quietly go to their grave, waisting their Precious Time on earth to be More of Who They Could Have Been For Themselves & Others !


�If you don't know your Purpose in life, someone will give you theirs. There's a powerful, straight to the point, short-read website about what God says about 'Purpose' in the Bible - Want Purpose ? 


     Click Here: Your-Purpose.info





If your J-O-B = Just Over Broke, if you are not just interested, but Committed to Changing the Quality of your Life, then start with a serious look at this. At least some of what I just said, must make.. some sense to you ---> are you with me ?





The # 1 Cause of Failure - It's True for Most .. Success is on the Other Side of This ONE THING: --> EXCUSES ! Most People Are Living a 'Settle For' Life - by Choice. Are You 'Living', Like That ?





83% of Americans - Hate their J-O-B and 96% ... 'SAY' they want their- Own Home Biz - EXCUSES STOP THEM ! And 98% of Americans 62 + End Up Totally Broke !  > Millions of Folks World-Wide Are Finally Waking Up ! -->





WITH MOST JOBS, YOU'RE TRADING YOUR TIME FOR MONEY =


A 'SETTLE-FOR' INCOME LIFE THE KEY: BELIEVING IN YOUR RIGHT - TO GIVE AND RECEIVE - MORE FOR FAMILY + OTHERS





START WITH VISION, YOUR DREAM YOU MUST OWN THE DREAM, BELIEVE IN YOU + WORK IT !


_______________________________________________________________


YOU MUST BELIEVE IN PEOPLE TO BE ABLE TO CHANGE AND IN YOURSELF TO HELP THEM !��NO BAIT - NO HOOKS - NO DECEPTIONS - NO LIES - NO CHASING 'SALES' - EVER NEEDED��EVERYDAY: JUST SHARE YOUR INFO + TEAM HELP TO OTHERS + ALWAYS BE YOU !


�ENTHUSIASM IS CONTAGIOUS LET PROS HELP YOU WITH PROSPECTS YOU GET PAID 100% !


ARE YOU READY TO CHANGE ? - MY PURPOSE IS TO HELP YOU


All Distractions Are Equal = YOU GET WHAT YOU FOCUS ON !�DO YOU FOCUS ON THE PETTY & MISS THE OPPORTUNITY ?


_________________________________________


7 Steps to Conquering Fear�(detailed helps below these 7 points)





 Doubt don't open the door or make an agreement with it. Make a decision whether you're going to agree with weighed-faith or agree with do-zip doubt. 


 Be 100% committed. Commitment destroys fear and doubt. Stay with your plan and fight through adversity. Your commitment will be tested. Ask for help ! 


 Surround yourself with like-minded individuals, people with vision and dreams who have been tested, awake, totally focused and stirred to truely help others. 


 Keep yourself moving forward in action mode. Lack of action creates idleness which opens the door to fear + avoid -- mostly ' getting ready - to be ready ' ! 


 Stay involved by plugging into tools that increase your skills and feed your belief system. Listen to conference calls and attend seminars. Protect and feed the growth of the helping knowledge that you are experiencing. 


 Practice your core skill sets daily. Focus on your highest and best use of time, the activity that gets you the greatest results. Spend most of your time attracting (advertising and helping) others by asking new prospects questions. 


 Make the decision final to never quit. Once quitting is not an option, there is no room for fear. Read on, discover lessons learned the 'Hard Way' --->


I truly hope this site will help you. Use it, share it, copy & customize it !


Get the tested, free help You need & remember: we all need each other.


SIMPLE, REALLY ! - JUST SHARE YOUR INFO + TEAM HELP TO OTHERS + ALWAYS BE YOU !


YOUR ENTHUSIASM IS CONTAGIOUS LET PROS HERE 'CLOSE' FOR YOU + GET 100%





____________________________________________________________________________________________________________________ 








Our 3 Best - Free Instruction Links


ToddFalcone.com   FortuneNow.com   JimRohn.com��Get on Free, Weekly Corporate Training Calls��DETAILS FOLLOW - READ THIS STUFF - COPY, PRINT, CHOOSE YOUR APPROACH TOOLS


SUCCESS IN ANY BIZ = TO GROW YOUR BUSINESS, YOU MUST KNOW YOUR BUSINESS !





HAVE FUN + Never 'CLOSE'. JUST ASK QUESTIONS: Lead Prospects to Their�Discoveries, Share the Real & Unique You - If You Worry about 'the sale', You'll�Get So Up-Tight - That You Won't Connect with Your PROSPECT'S Expectations.�Focus on Their Goals & Vision - DON'T CONVINCE - Just Share Opportunity + Help !��-----------------------------------------------------------------------------------------------------------��BELIEVE - You Are a Success .. 'In Process' - No Selling: Never Push & Pitch - No Deceptions !





Be an Info Seeker, Not a Teller (Perceived as Sellers or Trying to 'Prove' Something)





- Be YOU, Be Honest & RELAX ! LISTEN to Prospects - Talking Less is Best - Discover Then�- Guide Prospects into Prospect-Sided Conversation - Discover Their Dream, Stay Positive !


- With Warmth & Confidence, Help them Connect with > Their Dream + You & Your Team�- Always Lead Prospects with Honest Questions - Help them Open Up


- Hear what they Mean, Not just what they Say ! If not interested, Ask for Referrals.��Your Key Purpose always is to Establish Repore with Prospect.. w/o it you don't have Trust�Relax Yourself + Prospect. Lighted-Up w/ Laughter. Lead + Listen for Mutual Open Repore !


_____________________________________________________________________________





GET YOUR TEAM'S PROVEN CALL SCRIPTS, THEN ..


"FORM" the Prospect - By Asking Leading Questions =� Ask about Family, Occupation, Regrets, & Motivation





ALWAYS ASK SUCH QUESTIONS (Always Building Repore) --> 


Lead via Questions, Let Them Talk, Keep it Lite, Yet Stay in Control


The One who Asks the Questions - will Lead the Conversation


Use the following questions You OK (those stared **are Key): 


** WHAT are you Currently doing for a full time job ?


** How Long you been there? What Do you like about it?


** What do you not like about it?


- Where do you live ? Are you Married / Kids (ages)?  When OK, Add Humor


** WHY - DO you want to make extra money from home ? ( Find their Pain )�** What Excites you about having your own home business ?


** Is that your main reason ? ________________________ (Remember This One !)�


Discover their Hot Buttons, their Needs, Goals & their Situation - Now !�Pick Up on their Strengths & Weaknesses (Their Teammate Potential)


** If money were not the issue, what would you do with .. Your Time ? _______


** In dollars & cents HOW MUCH extra income would make you happy ______? 





- How would that change your life & your family's life�- What options would that allow you to take advantage of ?�- How would your family feel about it ? ____________________________________


** HOW LONG Have you been LOOKING for a Home Biz (Do you plan to make money WITH .. your Spouse or a Partner ____________ ?


How long have they been looking with you) __________ ?





Never ask a prospect what they 'THINK' ('Thinking' is Programmed to the PAST)�Ask what they 'FEEL' (Keep them Focused on How they CAN get what they want..�Allow Prospects to Connect with Their Dreams, Their Whys, Their Needs & with You





**Have you (or your wife) ever been self-employed ??


**If so, could you tell me about it ?


**Any Prior Home Based Business Experience ?


** If so, what were: the + 's and - 's


** Do you have Telephone Voice Mail ?


  - That would be important to have, do you agree ?


�- How's your general computer skills, rate yourself on a scale of 1 to 10�- Can you be on your computer & the phone at the same time (High Speed) ?


�** HOW SOON .. Are you looking at getting something going ? IT'S BEEN (FROM HOW LONG) X Months NOW ____ ? ..Well, I have a company video presentation that can give you more information - is that something that you'd want to at least take a serious look? (If No, Why not, have I caught you at a bad time ? Cut it Short, if they are antagonistic - just send them to your website) OK, grab a pen so I can give you a little more info & a website & then I'll let you go - Ready? (Site that Fits Them)





** When can you take a quick look at our Company Website.. (Today, This Evening, Lead Them) _____________ ? Give yourself at least 30 minutes, OK ? Write down your questions & we'll address them on our follow up call, OK? Do you have any questions now?





Now while you check us out, if you need any Clarification or Help - just call me. Jot down my name, #, & time zone (that's x hrs +/- of you). Did you say you have voice mail on your phone?


Get their Home, Cell, Work #'s and get their Spouse's first name.


__________________________________________________________________________________





SET FOLLOW UP APPOINTMENT


(ASK EVERY QUESTION HERE)


�OK, Let's schedule a Follow-Up Appointment when you can be on a computer. So we can #1- Get your questions answered and #2 -To make sure you're not misunderstanding how easy this is to start & do... How about an hour or 2 - After your Site Visit - What would work for you?





Would you like to call me or do you want me to call you? ________ Seeing things, really helps me, how about you ? So we'll talk again when you can be on a computer - On _____ at _____ - Your Time Zone - I'm on (EST) that's x hours Ahead of / Behind you. You've got my name & # ?     If you can't make it for our follow-up appointment at ________ on ________ would you call me?





That would save both of us a lot of time, So (Name) I'll talk w/ you on _____ at ______. And (I'll / You'll) be calling, right ? You were great. Do you feel comfortable with me (why ) ? Now at our company website try to Just - Picture Yourself - Into This & Have Fun - that's the Beauty of It. Have Fun (Name), Bye.


_______________________________________________________________________





THE FOLLOW UP APPOINTMENT (COLLECT DECISIONS)


�Hi (Name) It's (Your Name). How you going, I mean really ! (Pause)�How much time did you take checking our company website out ?�What did you like about what you saw ? ___________________________


1. Tell me more about that ! ___________________________


(Let them sell themselves, take notes here, refer to your notes from


first call, Lead Them with Open Questions then ... What else did you like ?)





- Did you go thru our company's overview videos & links ? _________________


- What did you like about what you saw / any questions ? _______________________





2. How do you feel about saving $ with us plus earning income fromhome at the same time -  by simple helping others do the same ? __________________





3. OK, do you want to make a little or a lot from home ? (What For) ? _________





4. At your current job, how long will it take you .. To Be Able To� 


List the needs, desires, goals they gave you on first call) ____________� How do you feel about that ? __________________


 My personal trainer & coach, Dave Easter, will call you & help get you up &  running. Dave's # is (855) 630-6300�When's a good day / time for Dave to follow up with you (Name)? ______/_______


(Give me your sign up site user-name, your prospect notes & plenty of notice)


_____________________________________________________________________________


�PROSPECT PROBLEMS ?


USE THE PHRASE THAT PAYS:


I don't know if I told you - I'm just getting started here and I don't want to tell you anything that's not exactly right, but my biz partner, Dave Easter is a lot of fun & a full time free - home biz teacher & coach - I can have Dave call you Dave's my 1 on 1 Helper & Coach here. He'd be your free personal 1 on 1 Helper too.


        - When could the 2 of you get together ? _________________________


�Or Say This: I'm sorry (Name), but I'm tied up right now please call my business partner, Dave Easter. I promise you'll get straight answers with no sales hype.


Dave's # is (855) 630-6300 - OK ? -  You'll learn alot ? __________


_________________________________________________________


This section is only needed for '3 Way' Help Calls


(for some prospects this is fine - others my feel sandwiched & pressured)





You Should - Give Me a Head's Up First w/ Your Prospect Notes !


�Wait for your prospect to say OK and then, hit the flash button on your phone and get a dial-tone. Then dial Dave Easter (855) 630-6300. As soon as you hear the phone ring, you hit the flash button one more time and that will bring your prospect back onto the line so you can BOTH hear the phone ringing. Both you and your prospect should be on the line when Dave answers the phone. After you reach me & introduce your prospect to me. Please DON'T INTERRUPT or INTERJECT - Unless You Know It Fits with Where the Prospect is At.





This short prospecting course by Dave W Easter (Google Me)





